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“Every man's ability
may be strengthened or increased
by culture.”

~John Abbott
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\Empowering YOurSu ccess 2013,

White Papers

Keys to the C-Suite: Capturing Wealth Management
with Corporate & Executive Benefits

The RIA Tipping Point: Corporate or Independent

CORPORATE VS. INDEPENDENT RIA
What’s your
tipping point?

AdvisorComplete Enhancements
NFP Free Ticket Program
Retirement Center

Forefield Resources e

Corporate & Executive Benefits

Leadership Development

Elevate Client Experience
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The RIA Tipping Point:
Corporate or Independent




Service.and Quality,Assurance

Training and Work
Environment

Key to Great Success
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PracticerEnrchment - Empowenng YOURSUCCESS

Business and Finance Tools Business Development ONFP.

New Clients
= Source Target ¥TO
Marketing Tools e s
New Clent Acquisition )
Advisor Incentive Plan Referrals from Professional Partnerships &

5 Base Salary $65,000 Alliance Relationships
farge n
H I l I I I al I ( :a I tal Revenue Managed by the Advisor $150,000 Goal Target e NS
Develop New CPA Relationships 3 Bo20

(Revenue from clients that the advisor manages independently and wher
person responsible for the account) Identify New Centers of Influence. 2 None

Budget Assumptions Create Chen! Advisary Board 10°A" clents Hone

Percent of Revenue Managed bonus eligible 10%
There are two ways avaible to forscast the fes revenues:
Target  Actual
= = Ll 1. Percentage change method - this is the most common method where you simply Retention Target 99% 100% External Marketing
enter 3 percent growth or decine number for each business ine
Organic Growth (contributions net of market) 5% % Geal Target T
5

2. AUM method - this is a more complex method that looks at market performance Referrals Generated 3

and other factors. This is most relevant to fee-based firms. Client Feedback NEiTreEsrEL e Sparsar Community Event Sk Run Cancer Fundraiser
Quartery Semnars 30 Aftencees
1. Percentage change method Bonus Available $15,000
Please enter a percentage change for each business fine. To enter & decin i revenue Bonus Eamed $11,250

use a negative number SERRAL (A B o
New Business Developed $40,000
REVENUE - NET OF BROKER-DEALER (Calculated as annualized fees or actual commissions. Paid only on clients who
Acvisory Fees

Mutual Fund (Brokerage)

Uaratie Aoty Percent Paid ad Business Development Bonus| 0% of first year
Aternative nvesiments Percent Paid ad Business Development Bonus | 6% of second year
Varabe Lie
General Secures New Business Incentive $4,000
Dther P S0C (available next year) $2,000
Fixed Product 3
Affiisted Producers -
Total Gross Reve: Total Income: $80,250

Resuling Percentage Total Growth

2. AUM Method

Beginning AUM in 2012 $0
Expected Market Performance in Remainder of 2012 ES
Plus: Market Appreciation 50

Plus: lew Assets from New Clients in 2012
Plus: New Assets from Existing Clients in 2012
Less: Clients Lost (enter as negative)
Less: Distributions and Withdrawals (enter as negative)
Ending AUM 2012 S0
AUM Yield (Revenue 1o AUN) - You can override this number 0%

Projected Fee Revenue

For Internal Use Only. Not For Public Distribution



LeeKing Forward

What are we doing to
Empower Your Success
iIn 20147






NFP

NFP Securities, Inc.

Edit Client Confirmation 22012014

Streetscape Alerts - No Position 212012014
272012014

Streetscape Alerts - Failed PIP

Streotscape Alerts - Check:Pre-Bounced Check 22012014
Streetscape Alerts - Check:Bounced Check 22012014
Streetscape Alarts - Transfer of Assets:NIGO 22012014
Streotscape Alerts - Transfer of Assets ini 22012014
Streetscape Alerts - Rejected Trade:General 272012014
Stroetacape Alerts - Transtor of Assets:Delivery 22012014

Streetscape Alerts - Transfer of Assets:Funded/Complete

Edit Clent Confirmation 211972014

Description s i G
R Ao Sioas Mo A ot oo chiig, iy sl Ao i tht
authorized staff with NFP Advisor Services. It allows secure, mobile-friendly access to AdvisorComplete alerts,

Streetscape Alerts - Failed PIP 2/19/2014

If you need assistance or have feedback, please call NFP Technology Firm Services at 1-800-880-0080.
Streetscape Alerts - Check Bounced Check 2/19/2014

Stroetscape Alerts - Check Pro-Bounced Check
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Regulatoery

2014 Audit Focus

IRA Rollover Oversight

Churning Accounts from Broker/dealer to Investment Advisors
Complex Products

Cyber Security

Fraud and the Safety of Assets and Custody

Compliance Risk Management
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Alternative Investments

Managing Risk & Leveraging Opportunity
Al Insight

Product Comparison Tool

Liquid Alternatives

Expanded Products
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Alternative Investments

Managing Risk & Leveraging Opportunity
Al Insight

Product Comparison Tool

Liquid Alternatives

Expanded Products
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AQVISOLENTErPrISE
Mobile

Proposal Analytics

Client Meeting Functionality

Composite Model Performance

Significant UMA Enhancements




Free TicKet Program

PFidelity [ First Trust 7 NaTixis jﬁﬁ'g—;’i LORD ABBETT .

OO .
i NUVEEN S > @ Putnam

Investments INVESTMENTS

DRussell & AR sl Aty B oresnan
(& en L)

[ L] SANTA BARBARA

. ! Tae Oaxvark Funps ASSET MANAGEMENT
%I(A}L\!‘LKU!I‘ m lOOMls SAYLES ..

GLOBAL
INVESTORS

' R A RN Ry QTraden’mﬁdq VAH]?% oDt Winslow Capital
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'

ack Diamond

Higher-end Solution
More Professional Reports

Flexibility

BLACK DIAMOND

PERFORMANCE REPORTING™ Substantial Discount




NEP Cending Soelutiens

Securities Backed Line-of-Credit

e |
TheB
e ancorp

Use Only. Not For Public Distribution
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NFP Succession Planning is designed to ensure
that ALL critical areas of a buy or sell are taken into account now.

Pitch
& Financing

Profile and Plan




NFP Succession Planning is designed to ensure
that ALL critical areas of a buy or sell are taken into account now.

Pitch &
Financing

Profile & Plan




ﬂﬁ}@ervi@s@ te-of Offeringst

Talent Acquisition o :
Strategy, Tools & Training and Compensation Performance

Resources Development Strategy Management

Policies and HR Payroll HR
Procedures Administration Administration Compliance
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Growthy/ " Recruiting

Intentional
GROWTH
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Washington WealthiManagement

New Phase of Independence
Wirehouse Exiters
Plug and Play Office and Support

Experienced Executive Team

WASHINGTON

WEALTH MANAGEMENT

&ffy ESW/W [Free
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hankeYou to . eUnL Spensers!

Platinum Sponsors

AdvisorEnterprise

& Fidelity

INVESTMENTS

'l NATIONAL
FINANCIAL®

A Fidelity Investments Company

‘ | Nationwide
Financial

(W. P CAREY)

Gold Sponsors

‘ A Atlas Energy @ American Funds’
Ly
‘ DIMEO
ASSETMARK. V7N SCHNEIDER
Wealth. Independence. Purpose. & ASSOCIATES, LLC.
1] |
BI® CNL Securities ﬁ DivVIDEND CAPITAL®
A | S—— i' GRIFFIN CAPITAL
\ A ‘ AAAAAAAAAAAAAAA gu!,q

JACKSQIN W
ﬂ NATIONAL LIFE INSURANCE COMPANY INVESTMENTS

LORD ABBETT?. V§ATIXIS

TTTTTTTTTTTTT

1 Lincoln

Financial Groupe

- -
NUVEEN

Investments
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S E | New ways.
Funds New answers!

Silver Sponsors

Allianz@ °COLE-

AL ESTATE INVESTMENTS

KBS

LORING & WARD

e &

Capital
Markets
Group

E Inland American

& REAL ESTATE TRUST L INC

Protective.

PACIFIC LIFE
® Prudential @PSteben



Thank you for allowing us to
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Advisor Success
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